Opening Statement Template
Hi (Name), it’s (Your name) from (Your company name). I noticed that (tell them what you noticed like a trigger event etc.)
We’ve actually helped companies like yours in similar situations to (tell them what you’ve helped those companies do in no more than 10-15 seconds).
Ask them a quick question to create a two way conversation and then say the following;
I was wondering if it might make sense to schedule a quick appointment on (scheduling option #1) or (scheduling option #2) to review how we’ve been able to help other companies in your industry and more importantly, how we might be able to help you?
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“Not Interested”
“Truth be told, I figured you weren’t, otherwise you’d be the one calling me, right?. I actually have a few ideas that could help with (mention a relevant trigger event) how’s your schedule for (day and time)?”
“Why don’t we get together anyway. The upside is (offer a compelling reason) the downside, other than a few minutes of your time, I really can’t think of one. How’s your schedule for (day and time)?”
“That’s what I’d probably say too if someone just cold called me out of the blue. Just out of curiosity, (ask a question about the trigger even you discovered during your research. Note: Questions help you regain control)
“Why don’t we get together anyway, I actually have a few ideas that might help. How’s your schedule for (day and time)?”















“No Time”
“And the last thing you probably want to think about is (mention what you sell). Why don’t we get together anyway. I actually have a few ideas that could save you quite a bit of time. How’s your schedule for (day and time)?”
“Why don’t we pencil something in for say one month from now on (day and time). I’ll send you an invite later today and I promise to call to confirm the day before.” 
“Why don’t we get together anyway. I just need 15 minutes and I promise they aren’t ‘Football minutes’. How’s your schedule looking for (day and time)?”

















“Already Have A Supplier”

“Why don’t we get together anyway. I have a few ideas that could actually complement, not necessarily replace, what you’re doing now. How’s your schedule for (day and time).?”
“Why don’t we get together anyway. Nobody has a monopoly on good ideas and it never hurts to have a ‘Plan B’. How’s your schedule for (day and time)?”
“Makes sense and I certainly admire your loyalty. Why don’t we get together anyway, the upside is that it never hurts to have a back up supplier, the downside, I really can’t think of one. How’s your schedule for (day and time)?”














“No Budget”
“Why don’t we get together anyway. We can discuss a few low cost/no cost alternatives. How’s your schedule for (day and time)?.
“That would be my gut reaction too if I didn’t have the funds budgeted. Why don’t we get together anyway and discuss the upside first, then we could always put things on the back burner and revisit again in the future. How’s your schedule for (day and time)?”
“Why don’t we brainstorm a few ideas anyway. The upside is that it never hurts to have an expert offer a few ideas, the downside, I really can’t think of one. How’s your schedule for (day and time)?”

















“Send Me Your Information”

I’d be happy to send you some info. What’s your email address?
In order to send you information that has value to you, let me ask you;
Question 1
Question 2
Question 3
Why don’t we get together anyway. I could cover those areas way better than anything I could send. How’s your schedule for (day and time)




