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You’re Fired! 

I want you to mentally fire yourself and rehire yourself as your 
prospect. 

If you were them, WHY would you put off meeting with someone until 
AFTER the holidays? 
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“What’s In It For Me?” 

What are some compelling reasons to meet NOW instead of AFTER the 
holidays? 
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Let’s Be Proactive . . . 

What can you say or do to reduce the probability of someone asking 
you to call them back AFTER the holidays? 
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Create 3 Responses 

Think about why someone would put you off until after the holidays. 
Think about a compelling reason to meet NOW and then create 3 
different responses to “Call me back after the holidays”. 

Response #1 
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Response #2 
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Response #3 
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___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________
___________________________________________________________ 

 

 

 

 

 



 

 

8 

Additional Ideas  

 

1) Revisit this exercise often . . . you never know what you’ll discover 
if you stick with something! 

2) Get your sales team involved in a brainstorming session. Tap into 
the creative brainpower of your team . . . unless you work with a 
bunch of dummies! 

3) Practice the responses you created by either calling your 
voicemail or using the recording app on your phone. Listen to your 
responses as if you’re the prospect. 

4) Tape your end of your cold calls so you can step back and listen to 
your “game tape” 
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How Can I Help You? 

To learn more about my one on one coaching program, please 
click HERE. 

Interested in a speaker for your sales kick-off meeting? Please 
click HERE to learn more. 

Please email any questions to paul@yoursalesplaybook.com  
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